


Show business for retail team

We were very well represented
at the annual Convenience
Retailing Show, which coincided
with the International Forecourt
and Fuel Equipment (IFFE) show.
The four-day event, which took
place in April at the NEC in
Birmingham, was attended by
17 agents from Christie + Co’s
Retail team and four brokers
from Christie Finance. Our
purpose-built exhibition stand
successfully attracted large
numbers of visitors.

On the Monday evening, during
the event, we were one of the
sponsors of the Top 50 Indies
dinner, which took place at the
Hilton Birmingham Metropole.
The event, which attracts
around 250 leading industry
professionals, celebrates the
publication of Forecourt Trader
magazine’s annual league table
of the UK’s biggest independent
fuel retailing groups.

Forthcoming events for

our Retail team include the
PetroForum UK event, which
takes place in Marbella, Spain
from 17th-20th June. This year’s
networking event is expected
to attract more than 200 of the
industry’s leading figures.

As our reputation within the
forecourt sector continues
to grow, we look forward to
participating in an increasing
number of conferences,
exhibitions and events in the
coming months.

Welcome to Christie + Co’s first issue of Focus on Forecourts. Dedicated to

forecourt property and convenience businesses, this publication highlights

increasing activity within the sector and explains the expanding role our specialist

team is playing. With 40 agents and 39 valuers strategically located across our

network of 17 UK offices, we are ideally placed to combine forecourt industry

expertise with local market knowledge.

We sold more than 60
independent forecourt
sites during 2007.
Despite the challenging
economic climate,

2008 has so far proved

equally exciting

Tony Evans, Director & Head of Retail

Forecourts come into focus

Although the current economic
climate has caused considerable
apprehension in the general
commercial property markets,
the forecourt sector continues
to thrive.

Forecourt sites in prominent
locations around the UK are still
highly sought-after and often
generate competitive bidding
when they are presented to the
open market.

As well as generating interest
from experienced independent
operators who are looking to
expand their estates, forecourts
are seen as a major area of
expansion for a number of

the leading convenience and
fast-food operators, who are
actively pursuing acquisition,
franchise and brand partnership
opportunities.

Christie + Co continues to
consolidate its position as
the leading broker and
advisor to clients within
the forecourt sector.

Although there’s no doubt that
2007 was an exceptional year
for the retail team, during
which we worked with many
of the top 50 independent
operators and sold more than
60 independent forecourt sites,
2008 has so far proved
equally exciting.

Despite the more challenging
economic conditions, we have
successfully brokered many
significant transactions and
demand for our specialist
valuation and advisory services
has also increased.

We receive new marketing
instructions on a weekly basis
and, with more than 5o forecourt
opportunities currently on

the market, it is clear that

the encouraging activity we
witnessed in the first few months
of 2008 is set to continue.

In response to the growing
demand for our specialist
services, we have strengthened
our retail team with the
appointment of two new senior
members of staff — both of
whom have extensive retail
sector experience. Full contact
details can be found on the
back page.

We hope our new dedicated
Focus on Forecourts will be of
interest to you and look forward
to working with you in the
coming months.



Christie + Co co-operates with
group’s northern expansion

Leading operator
seeks valued opinion

Euro Garages, one of the leading

independent forecourt operators
in the UK, recently instructed
Christie + Co to value the
company’s entire estate.

Founded in 2001, with the
acquisition of three filling
stations, the Blackburn-based
company is particularly highly
regarded and has featured in
the Sunday Times’ Fast Track
survey of Britain’s fastest-
growing private companies.
Now operating approximately
70 sites, Euro Garages occupies
position number five in
Forecourt Trader’s renowned
league of independent forecourt
operators in the UK.

From its original base in the

North West, the company made

a number of key acquisitions
to build up an equally strong
presence in the Midlands.

The majority of the group’s
sites, which trade under a
number of the leading brands,
including BP, Shell and Total,
are wholly-owned, with a small
number of franchised units.

The business was largely
expanded through the
acquisition of underperforming
sites from the major oil
companies. These sites were
subsequently upgraded and
the majority now include a
comprehensive retail offering,
often under the Spar brand.

With the benefit of Christie + Co’s
valuable advice, the company’s
owners are now considering their
future strateqy, with further
acquisitions likely.

Christie + Co acted on behalf of
QMP Ltd to confidentially sell its
seven-strong portfolio of forecourts
in North Yorkshire and Cleveland to
the Co-operative Group.

QMP Ltd was established in 1997
by Henry and Christine Kordowicz.
Over the following decade they
developed QMP Ltd into one of
the most profitable, independently
owned groups in the North of
England.

The seven QMP sites, which each
included Spar Stores, ranged from
1,500 sq ft to 3,000 sq ft in size. All
located in affluent areas, the sites
boasted significant fuel volumes and
exceptional fuel margins.

Interestingly, the company’s

initial site in Ripon was the first
petrol filling station in the UK to
incorporate a McDonald’s drive-
thru, which provided rental income
and encouraged additional traffic
flow resulting in increased shop
and fuel sales.

Although we realised that an
open market sale would generate
considerable interest, QMP was
keen to maintain confidentiality.
We therefore conducted an
off-market campaign, discreetly
approaching a number of
potential buyers from our
database of key contacts, to
promote the opportunity.

We successfully generated
considerable interest, despite the
confidential nature of the campaign,
and quickly agreed a suitable deal.
The portfolio was successfully
acquired by the Co-operative
Group, which was delighted

to expand its convenience-led
forecourt presence in the region.




Over the last 12 months, Christie + Co has successfully brokered many
significant high value single asset and group transactions — a number of
which are listed in the table opposite. We take a closer look at a selection
of these deals, which highlight the expertise applied by our forecourt team

and illustrate the wide variety of projects successfully undertaken.

The petrol filling station,
acquired, off an asking price which has been in the village

as acquired fo of £400,000, by a newcomer of Gilwern for over 45 years,
an undisclosed sum, off an from Harrogate, North also features a 1,300 sq ft
asking price of £495,000, Yorkshire. Spar Shop.
by Simmonds Forecourts
Ltd — a rapidly expanding Funding for the deal was
independent forecourt group, arranged by the Leeds office
with extensive experience in of Christie + Co’s sister
the convenience market. company, Christie Finance.

Full service

the main A47, which connects
Peterborough with Norwich.

The New Toll and Thorney
Toll Service Stations were

acquired for an undisclosed on developing their other

sum, off an asking price of business interests.

£1.3 million, by a Sri Lankan

business partnership. Despite the somewhat unusual Mr Patel had been looking for
nature of the business the right opportunity to enter
opportunity, we successfully the forecourt market and he
identified a suitable buyer in successfully acquired the
Berkshire. The site was sold business for an undisclosed
for an undisclosed sum, off an sum, off an asking price of
asking price of £550,000, to £350,000.

Mr Igbal Khan from Slough.




The Exmouth site was
redeveloped in 1987,

creating a new forecourt area
and a purpose-built 525 sq ft
shop trading under the

Spar bann

The new owner is Mr Jey
Selvaratnum, who also
acquired Penlan Garage in
Bodmin through Christie + Co.

United

acquisition agreements. Two
of the sites — West Wylam
Garage Ltd and Crawcrook
Filling Station Ltd — were
owned and operated by the
Clark brothers. The third
site, Willow Tree Service
Station, was possibly

the largest forecourt site

in Northumberland and
incorporated a substantial
convenience store.

May 2007
June 2007

August 2007

October 2007

November 2007

December 2007

January 2008

February 2008

March 2008

April 2008

May 2008

Private individuals
Private individual
Powell Garages
Private individual
RJ Smith Motors
Private individual
Jetforge Group
Private individual

Private individual

Steve and Jackie Eynon

Private individual
QMP

The Ibriham family
Mr K Wright

Mr R Balakrishan
Bill Wentworth
Ballindalloch Petrol
Filling Station

The Long family
Fazeley Car Centre
Rhona and lan Angus
Lawrence Garages
(London) Ltd

Mr Lee

Bernard Tregunna

Terry Paget

United Co-operatives
Mr Howard John
Capper + Co (Spar)
Mr Ranjan Sithampaprapillai
Private buyer

Private buyer

Mr Patel

Mr and Mrs Mansoor Vas
Private buyer

Mr Diya Patel

Mr Zaffar Mohammed
Co-operative Group
Private Buyer

Mr K Patel

Mr R Selvadurai

Mr Jey Selvaratnum
Private Buyers
Simmonds Forecourts
Private Buyers

Mr Igbal Khan

Mr Ragunathan

Mrs Khosar

The Depala family

Mr Naeem Ahmad

Acquisition of three petrol forecourt businesses in the North East on behalf of

United Co-operatives.

The freehold interest of the Towy Service Station in Carmarthen was sold for an
undisclosed sum from an asking price of £575,000.

Powell Garages, a group of four petrol filling stations in Wales, was sold

to an undisclosed operator for a sum in excess of £4 million.

The Casino Filling Station in Wingham, Kent, was sold after 16 years in the same
ownership, for an undisclosed sum.

The freehold interest of RJ Smith Motors near Sunderland was sold for an
undisclosed sum from an asking price of £400,000.

The Texaco Seedley Station in Salford was sold for an undisclosed sum well in excess
of its £525,000 guide price.

The freehold interest of the Radyr Filling Station near Cardiff was acquired for

an undisclosed sum, off an asking price of £350,000.

The Coltishall Island Filling Station in Norfolk was sold for an undisclosed sum, off an
asking price of £450,000.

The Beeches Road Service Station in Birmingham was sold for an undisclosed sum,
off an asking price of £485,000.

The Gilwern Filling Station and Spar Shop near Abergavenny was sold for an
undisclosed sum.

The Great Houghton Petrol Filling Station was sold for an undisclosed sum,

off an asking price of £550,000.

The Co-operative Group acquired QMP and its portfolio of seven forecourt businesses
in the North of England for an undisclosed sum.

The New Toll and Thorney Toll Service Stations in Cambridgeshire were

sold for an undisclosed sum, from an asking price of £1.3 million.

The Pensarnau Filling Station in Carmathernshire was acquired by an experienced
local operator.

The Shay Service Station in Sutton Valence, Kent, was acquired for an

undisclosed sum, off an asking price of £325,000.

The freehold interest in the Salterton Road Service Station was sold for an undisclosed
sum, from an asking price of £800,000.

The leasehold interest of Ballindalloch Post Office, Shop and Filling Station in
Banffshire was sold for an undisclosed sum.

An asking price of £495,000 was sought for the interest in Pennsylvania Service Station
near Chippenham. It was sold to Simmonds Forecourts.

The Fazeley Car Centre was sold, for an undisclosed sum, off an asking

price of £295,000 for the leasehold interest.

The freehold interest in the Ashgrove Filling Station was sold, for an undisclosed sum,
from an asking price of £550,000.

Culverstone Service Station in Kent was acquired by an experienced local operator,
off an asking price of £1 million.

Yarm Road Filling Station in Darlington was acquired by an experienced local operator,
off an asking price of £340,000.

The Bypass Filling Station in St Austell, Cornwall was sold off an asking price of

£1 million. The finance for the purchase was arranged through Christie Finance.

The Oasis Service Station in Braunton, Devon, which has planning permission for an
extension, was sold to a first-time buyer from High Wycombe. The finance for the
purchase was arranged through Christie Finance.



Ensuring peace

of mind

Christie Insurance has over 30 years’ experience

arranging insurance for businesses and has provided

peace of mind to many clients in the forecourt sector.

We employ experienced brokers
with specialist knowledge

and have developed strong
relationships with many of the
UK’s leading insurers. As we are
not tied to any one insurance
company we are impartial

and offer a range of products
from the leading retail insurers
including: AXA, Fortis, Zurich,
Allianz, Royal & Sun Alliance,
NIG and many more.

We invest time to understand
our clients’ needs and create
insurance programmes
tailored to match those
needs. Our clients have
exactly the right protection
for their businesses.

Call us on 0844 4124924
or email on
enquiries@christieinsurance.com

Four-star service for
Powell Garages

The four freehold forecourt
properties were located
throughout the Swansea and Port
Talbot areas of South Wales, and
had been operated by Powell
Garages for the last seven years.

The branches produced combined
total fuel sales of around 12.5
million litres per annum, overall
shop sales circa £72,000 per
week and a total gross profit in
excess of £1.5 million per year.

N tax Height 42 N

The sale of the portfolio was
conducted in accordance
with our client’s requirement
for a carefully targeted and

confidential marketing campaign.

A competitive bidding process
ensued and we received a
number of offers in excess of
the asking price, before
agreeing the sale by means of
a share transfer.

This discreet disposal, and the
willingness of applicants to
consider a share transaction,
further highlighted the levels
of demand for forecourt
businesses, on both an
individual and group basis.

NiMax Hoight 42 m NN

Daniel Bowuyer,
Corporate Retail



Christie + Co expands
R Eta i l tea m Tony Evans, Director & Head of Retail

Christie + Co has demonstrated its commitment to forecourt sector clients, by strengthening Complementing the business brokerage and advisory

the dedicated retail brokerage and advisory team. We are already recognised, by many activities of Christie + Co, Christie Finance helps
in the industry, as the leading property specialist and recent appointments have further to facilitate transactions by securing the necessary

consolidated our considerable market knowledge and experience.

funding to enable purchasers to complete deals.

Nigel Lea joined us from The
Co-operative Group, where he
Wwas senior acquisitions manager
with responsibility for the
South East region. Having been
involved with a number

of transactions brokered by
Christie + Co, Nigel is already
familiar with many of our
retail negotiators across the
office network.

Based in our Victoria Street
office in London, Nigel’s remit
is to develop our corporate
business across Greater London,
the South East and East

Anglia, as well as investigating
opportunities for brownfield and
greenfield site development,
which is an area of particular
interest for many of our
corporate clients.

Matthew Williamson (MRICS)
joined Christie + Co in 2005

and was made an Associate
Director in 2008. An experienced
Chartered Surveyor with a
strong background in retail,
Matthew has recently been
appointed to head up the
corporate retail team’s valuation
and advisory activities.

Prior to joining the company,
Matthew, who will be based in
Christie + Co’s Bristol office,
worked for Boots the Chemists,
LloydsTSB and Somerfield in
their property departments,
where he dealt with valuations,
acquisitions, landlord & tenant
and estate management issues.

| believe Matthew and Nigel
will be valuable additions to
our vastly experienced national
network of agents and valuers,
who inspect more than 100
retail businesses, for agency or

valuation purposes, every week.

€ Matthew and
Nigel are valuable
additions to our
specialist team b )




For further information please contact:

Tony Evans

London

T 020 7227 0700

E tony.evans@christie.com

Allen Shepherd

Leeds

T o113 389 2715

E allen.shepherd@christie.com

Daniel Bowyer

Winchester

T 01962 833 8o1

E daniel.bowyer@christie.com

Nigel Lea

London

T 020 7227 0700

E nigel.lea@christie.com

Matthew Williamson

London

T 020 7227 0700

E matthew.williamson@christie.com

chaosdesign.com

Christie+Co

BUSINESS INTELLIGENCE

www.christie.com



